Career Profile of Naveed Arshad (1999-2025)
Respected Sir,

I have done MBA Bi-majors (Marketing & Finance) in 1997-99 from Al-Khair University. I have also done MS/M. Phil (Marketing & Supply Chain Management) in 2015-17 from Riphah International University,Pakistan.

I have a diversified background in Business Development, Product Development, and International Marketing in dynamic and fast-growing organizations, which spans more than 26 years. I have successfully undertaken different business planning exercises, strategy formulation, and commercial & technical evaluations. I have also represented the company at a number of national and international forums, and have interacted with various international companies for export marketing and formulation of Joint Ventures.

I have experience in managing Public Relations and interacting with Government Authorities for policy formulation, responsible for Client Relationship Management with large corporations in the Civil and Defense sectors. I have experience in product management in sectors including Consumer, Textile, IT Electronics, Telecom, Power Electronics, etc.

I have also made headways on the international marketing front. With my efforts, the company not only tremendously expanded its pool of trade leads per product but also increased its chances of doing business with companies around the world through reliable channel partners. My involvement in business development activities required me to spearhead a number of projects in the telecom or IT electronics field in which I analyzed various business models, assessed financial models, simulated business processes, and forecasted sales volumes.

I am a competent and diligent professional with the capability to handle a wide range of assignments ranging from Presales, Business Development, Brand Management, Strategic Planning, and Market Research for launching new products as per customer needs and a complete range of Marketing & Operational activities.

I have rich exposure to the industry that may add much value to the learning experiences of the youth. Moreover, I may contribute a lot to strengthening industry-academia linkages.
Looking forward to sharing my valuable experiences and insights of industrial experience with youth to enable them to capitalize on their entrepreneurial potential.
I believe I have the required skills & aptitude, good communication skills, passion, market relationship and confidence to be considered the most suitable candidate for the job. I hope the information provided in my resume conveys the same to you as well.

Hope to hear from you soon.

Thanks & Kind Regards,
Naveed Arshad
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Career Objective:
Looking forward to sharing my valuable experiences and insights of industrial experience with youth to enable them to capitalize on their entrepreneurial potential.
Profile Snapshot:
· A result-oriented professional with more than 20 years of rich & extensive cross-functional diversified experience in consistently delivering the responsibilities of Business Development, Account Management & Customer Satisfaction.
· A keen analyst, with a flair for adapting quickly to dynamic business environments and adopting a pragmatic approach to improvising on solutions and resolving complex business issues. 
· Competent and diligent professional with the capability to handle a wide range of assignments ranging from Business Development, Brand Management, Strategic Planning, Market Research, and a complete range of Marketing & Operational activities.
· Adept in carrying out routine operations activities as well as developing deal-winning proposals.
· Deft in assisting the sales team in identifying & tapping new clients, understanding their needs & working towards business expansion; providing support including client presentations, demos & sampling.
· Self-starter with strong problem-solving skills along with proven expertise to set up sales operations coupled with an excellent track record of driving business operations to high-growth situations.
Key Competencies:
Sales& Marketing			 Strategic Planning 	 Relationship Management 
 Key Account Management 		 Channel Marketing 	 Business Development 
 Product Development			 Personnel Management		Customer Support
  Commercial Negotiations		 Tender / Contract Administration	 Liaising
Professional Qualifications: 
M.Phil / MS: Riphah International University, recognized by the Higher Education Commission (HEC) Government of Pakistan.
Specializations: Marketing & Supply Chain Management (Bi-Majors)

MBA: Al-Khair University (AJK), recognized by the Higher Education Commission (HEC) Government of Pakistan.
Specializations: Marketing & Finance (Bi-Majors)

Employment History  :

A) Academia Experience (12 Years):
1) [bookmark: _GoBack]Working as Visiting Faculty In “Foundation University” for PhD/MS/M.Phil/BS Courses
Courses: Principles of Marketing, Marketing Theory & Practice, Principles of Management, 			         Entrepreneurship
2) Served as Teaching Assistant In “Riphah International University” for PhD/MS/M.Phil/BS Courses
Courses: Principles of Marketing, Supply Chain Management. Principles of Management, 			         Distribution Management

B) Corporate Sales / Marketing / Management Experience (26 Years) :
1) Working for  “MIA Group” as Senior Manager Sales from July 2024 till date
2) Worked for  “Bizknowtech” as Country Manager from June 2016 to June 2024
3) Worked for “ZOOM Technology” as Regional Sale Manager from 2013 to 2016
4) Worked for “Prologix, Dubai” as Regional Sales Manager from 2011 to 2013
5) Worked for “DWP Group” as Corporate Sales Manager from 2009 to 2011.
6) Worked for “PANASIAN Group” as Marketing Manager from 2005 to 2009.
7) Worked for “HMA-Grundfos Pumps” as Senior Sales Executive from June 2005 to Dec2005
8) Worked for “Makkays Hi-Tech System” as Sales Executive from 2003 to 2005
9) Worked for“KMLG Group” as Marketing & Export Executive from 1999 to 2003
10) Worked for“Dane Foods Limited” as Sales Supervisor from 1996 to 1997

C) FMCG Sector (10 Years): Distribution & Supply Chain Management	

Worked on following International Brands: 
1. SAMSUNG, ERICSSON, AVAYA (PABXs / EXCHANGES)
2. DAIKIN, ACSON, MIDEA, GREE, AAF (HVAC & AIR CLEANING)
3. FIAMM, SAFT (BATTERIES)
4. APC, EMERSON, INFOSEC, HP, GE, EMC, POWER ONE (POWER & STORAGE)
5. DYNAPAC, VOLVO PENTA (CONSTRUCTION MACHEINARY)
6. STAMFORD, CUMMINS, PERKIN (GENERATORS)
7. JDSU, FLUKE, EXFO,TEKTRONIX, PANDATEL (TEST & MEASUREMENT EQUIPMENT)
8. KNX, BRIDGEWAVE, PROXIM, TRANGO (IT & AUTOMATION)
9. COLMEF, TECFI, FELISATTI, SOLGA, ROTHENBERGER (CHEMICALS & TOOLS)
10. ND SATCOM, CRYPTO AG (SATLITE COMMUNICATION)
11. MA COM, FARNELL, AXON, T-TECH (ELCTRONIC COMPONENTS)
12. DELL, CISCO, MICROSOFT, XEROX, ORACLE (LAPTOPS/DESKTOPS/PRINTER/SOFTWARES)

Courses/Seminars Attended:	Google Certified Digital Marketer
Amazon / Ebay / Etsy Platforms Certified Expert
Risk & Return of Security Market
ISO-9000
Road to Success
Internal Quality Management
Management Skills & Techniques
Team Performance
Memberships:			Futureights Marketing Society
University Magazine “Campus Eye”
Pakistan Executive Forum
Rawalpindi Islamabad FMCG Distribution Association

Languages:			English, Urdu, Punjabi, Arabic
Computer Knowledge:		MS Office, Power Point, E.mail & Internet
Personal Data:		
Fathers, Name:				Arshad Javed
CNIC #					37405-5268671-5
Date Of Birth:				May 21, 1973
Domicile:				Punjab
Nationality:				Pakistani
Marital Status:				Married

References:	
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